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MEMORANDUM FOR LEGAL ASSISTANCE CLIENTS 

SUBJECT:  Granting a General Power of Attorney

1.  A Power of Attorney (POA) is a written instrument that allows you (the "principal") to authorize someone else (your “agent” or "attorney-in-fact") to conduct certain business for you.  It is one of the most powerful legal documents you can give to another person.  There are two types of POA:  “general” and “special” (also known as “limited”).

2.  Army Regulation 27-55, Notarial Services, paragraph 3-4a(11), prohibits notaries from notarizing a General Power of Attorney (GPOA) before the client has received advice from an attorney on the nature and effect of a GPOA.  This memorandum is our way of advising you.

3.  Giving someone a GPOA can have serious consequences.  A GPOA gives your agent very broad powers to act on your behalf.  Your agent will be able to do anything you could do:  rent or buy a house with your money, borrow money that you must repay, sell your car, sue someone for you, or remove all funds from your bank account.  Your agent can legally bind you.  

4.  While a GPOA can be very helpful, it can also be very dangerous.  Here are some important tips you should consider before you give someone a GPOA:

· Make sure your agent is someone you trust.  If you lose trust in your agent, try to get the GPOA back; if that is not possible, talk with an attorney about revoking your GPOA.

· Only give away as much power as is absolutely necessary.  If you only need someone to perform certain specified tasks for you, you do not need a GPOA.  Instead, give a Special Power of Attorney, one that will limit your agent’s authority to those specific tasks.  We can help you prepare one.

· Limit the duration of your GPOA to no longer than one year (any POA over a year old is considered stale and is unlikely to be accepted).  If possible, give it for an even shorter period.  Never give it for longer than you will actually need your agent’s services.  And never give it to the agent before you need them to start acting on your behalf.

· If you have any questions, ask to speak to an attorney before signing your GPOA.
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